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Ne w  Je r se y In t e rn a t ion a l Tra d e  Aw a rd s  
The  goa l of the  NJ In te rna tiona l Trade  Awards (NJITA) is  to  recognize  and  honor New Je rsey 
com panie s tha t have  worked  d iligen tly to  expand  the ir exporting e fforts . Winne rs of the  award  in  
p revious years m ay have  accom plished  th is  by pene tra ting new m arke ts or by increasing the ir 
p re sence  in  existing m arke ts – or by em bracing both  growth  stra tegie s! By doing so they have  
con tribu ted  to  the  crea tion  of new jobs while  subsequen tly im proving and  en hancing the  New Je rsey 
econom ic landscape . In  your app lica tion , we  want to  hear your story of how your com pany got to  
whe re  it is  t h rou gh  e xp or t in g. Th is gu ide  was designed  to  give  tips and  suggestions for your 
app lica tion . 
 
Nom in a t ion  a n d  Ju d gin g Tim e lin e  
Novem ber 11th: app lica tion  goes live  
February 21st: app lica tion  close s 
March  1st: first round  of ju dging, fina lists  se lected  and  ca lled  for add ition a l questions  
March  14th: last rou nd  of judging fea tu ring a  pane l of NJ business com m unity leade rs 
March  17th: winne rs announced  
May 13th: NJITA takes p lace  
 
Aw a rd  Ca t e gor ie s  

• Exp or t e r  o f t h e  Ye a r :  Awarded  to  a  New Je rsey com pany th a t has grown its  exports  and  
m ade  exporting a  corne rstone  of its  business.  

• Se rvice  Exp or t e r  o f t h e  Ye a r :  Awarded  to  a  New Jersey com pany tha t is  successfu lly 
exporting se rvices. Examples include, but a re not limited to, a rchitectura l, engineering, lega l, 
financia l, construction, accounting, and consulting services sold to interna tiona l buyers. In 
addition, educa tion (foreign students studying in NJ) and travel & tourism (interna tiona l visitors to 
NJ) a re a lso considered service exports.  

• Ne w  Exp or t e r  o f t h e  Ye a r :  Awarded  to  a  New Je rsey com pany tha t h as begun  exporting 
p roducts or se rvice s with in  the  last two years. 

• Min or it y Ow n e d / Dive r se  Exp or t e r  o f t h e  Ye a r :  Awarded  to  a  New Je rsey com pany tha t is  
successfu lly exporting, whose  owners or sen ior le ade rs and  m anage rs repre sen t an  
unde rse rved  business com m unity, which  is  de fined  as African  Am erican /Black, Asian  
Am erican , Hispan ic Am erican , Native  Am erican , Ve te ran  and  Se rvice -Disab led , Wom an, or 
LGBTQI+. 

 
Wr it in g You r  Nom in a t ion   
Whe the r you  are  writing your own nom in ation  or n om ina ting a  com pany you  be lieve  dese rves to  
win , the  judges a re  looking for a  com pe lling story and  exam ples of why your com pany is  exem plary. 
Giving thought to  each  re sponse  and  writing in  fu ll, de ta iled  sen tences goes a  long way in  
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showcasing your com pan y. We  on ly know what you  include  in  your app lica tion , so  fill it with  
exam ples and  m ake  sure  the  judges know what p roduct or se rvice  you  are  se lling. If you  se ll a  
p roduct or se rvice  tha t is  particu la rly cha llenging to  export for whateve r reason  (i.e . p rice  vola tility, 
pe rishab le  or bu lky in  transport, cha llenging to  trans la te ), le t us know! We  want to  be  im pressed . 
You  are  we lcom e  to  app ly for m ore  than  one  award  ca tegory and  will be  judged  separa te ly in  each  
ca tegory. 
 
We  are  looking for com panie s tha t stand  ou t from  a ll the  re st, whe the r tha t shows th rough  

• a  pe rsisten t d rive  to  expand  business growth  th rough  exports 
• prob lem  solving in  approach  to  se lling to  d ifficu lt m arke ts or exporting 
• find ing innovative  sa le s solu tions or m arke ting techn iques to  se ll to  new aud iences 
• a  ded ica ted  m anagem en t team  willing to  pu t re sources, tim e , and  care  in to  in te rna tion a l 

expansion  
• dem onstra ting a  wide  leve rage  of re sources and  partne rsh ips to  iden tify opp ortun itie s  
• a  com pe lling story of how you  grew your business in te rna tiona lly 
• challenges in  exporting you  ove rcam e  to  ge t to  whe re  you  are  now 
• the  positive  im pact exporting has had  on  your com p any, th rough  h iring or expansion , e tc. 

If you  are  app lying for the  New Exporte r of the  Year Award , som e  ways you  cou ld  im press cou ld  be  
by showcasing 

• ways you  collected  re sources to  m ake  the  p rocess of exporting for the  first tim e  le ss 
daun ting 

• how you  ded ica ted  tim e  and  re sources in to  sh ifting your business in te rna tion a lly 
• challenges you  ove rcam e  while  learn ing how to  export 

If you  are  app lying for the  Se rvice  Exporte r of the  Year Award  
• m ake  sure  the  judges unde rstand  what exactly your se rvice  en ta ils , and  how it b rings fore ign  

dolla rs in to  New Je rsey 
• high ligh t the  un ique  cha llenges working in te rna tion a lly b rings your com pany and  how you  

addre ssed  them , like  se tting up  a  fore ign  b ranch  office  or ta iloring your m ate ria l for d iffe ren t 
cu ltu ra l p re fe rences and  language  barrie rs  

Regard le ss of whe the r you  are  app lying for the  Exporte r, Se rvice  Exporte r, Minority/Dive rse  
Exporte r, or New Exporte r of the  Year, do not th ink your com pany is  too sm all to  app ly. Focus on  
describ ing your stra tegic decisions to  grow your business th rough  exports , and  the  im pact exporting 
has had , and  you’ll be  sure  to  im press! 

Ap p ly fo r  t h e  Aw a rd s  He re ! 
 

 
 
Qu e s t ion s? 
La u re n  Pla t z 
Lauren .Pla tz@trade .gov  

Click Here 
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